3 Sales Tips

0 H A NDL / N 66 Handling objections can be a
OBJ ECT \ON S challenge for anyone. Getting

comfortable with this can really
up your game. Watch this video
for one tip when handling
objections from clients.

Usually, people will be willing to
spend money to work with you
if they see the value. Watch this
video to learn more about how
to prove your value to your
clients.

Getting your clients to commit
to the plan can be a challenge.
Check out the video for a tip to
improve your phrasing to close
and get your clients committed
for the long term.
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https://www.youtube.com/watch?v=Nc67Q5DWP1M&list=PLlQz2EqSabTcOrf1eLlAEUX3L1Wc4vjiS
https://www.youtube.com/watch?v=Zjz9HiVxgEU&list=PLlQz2EqSabTcOrf1eLlAEUX3L1Wc4vjiS&index=5
https://www.youtube.com/watch?v=zSDcnsCPkk8&list=PLlQz2EqSabTcOrf1eLlAEUX3L1Wc4vjiS&index=8

